
ABOUT PROGALVANO

Founded in 1967, today Progalvano S.r.l. is a globally active  
manufacturer of electroplating barrels, which it exports to 
more than 50 countries. Progalvano’s dynamic growth,  
focus on innovation and use of top-quality materials have 
made the company a key partner for the electroplating  
industry. 

This family business is now managed by Luka Premru (Export 
Manager), Francesca Cuzzolin (Sales & Marketing Manager), 
Ferdinando Cuzzolin (President and Shareholder) and Matteo 
Cuzzolin (Technical Manager).
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MATTEO CUZZOLIN
CEO of PROGALVANO S.r.l. , Milano, Italy

For us, SIMONA is a 360-degree partner with a complete package 
comprising a broad product portfolio, good after-sales service,  
technical support and local experts. We have never found such a 
combination in other suppliers.

What makes SIMONA special for you?

How would you describe SIMONA in a few words?
Quality, service and reliability.

What do you think the SIMONA brand stands for?
I travel a lot and find that SIMONA is a widely accepted brand all 
over the world. Let me give you an example of the benefits that it 
brings us. The sheets bear the SIMONA logo when they are deliv-
ered to us, and these labels stay on while they are being pro-
cessed into the end product. We manufacture plating barrels for 
electroplating processes and sell them all over the world. The 
labels demonstrate how we pay close attention to quality at every 
stage of the process.  

What added value do our products and services bring?
The quality of the polypropylene sheets that we source from 
SIMONA is very consistent. The sheets always meet our high 
specifications with regard to their behaviour when they come into 
contact with various chemicals. When we buy this product, we 
know we can rely on it 100% at every stage of the manufacturing 
process. SIMONA supplies us with the same high quality in every 
delivery. This means we can use the same programme parame-
ters in our manufacturing process, whatever the external condi-
tions – enabling us to guarantee our customers extremely tight 
tolerances.

Why do you buy from SIMONA?
We believe buying a good input product means half our work is 
already done. SIMONA also provides a high standard of technical 
support. Of course, there can be issues from time to time, but 
they are always solved quickly and professionally. You never hear 
SIMONA saying, “We can’t do it”, but always “We’ll find a solu-
tion.” We see SIMONA as a partner, not a supplier. This allows us 
to concentrate on our manufacturing process. SIMONA also 

provides us with excellent after-sales support and good service. 
For example, the PP sheets are cut to size to suit our processes 
and customised to our precise needs. Despite its size, we still 
think of SIMONA as a family business. 

What challenges do our products solve in your company?
Where possible, we have used our 50 years of experience in the 
industry to standardise our production in order to meet the stand-
ards required by our customers’ applications. But we are always 
trying to push the boundaries when it comes to applications for 
our products. Just a few years ago, many of the plating barrels 
were made of steel. Working with SIMONA, we have managed to 
steer more and more companies towards using plastic as an alter-
native. This has a lot to do with the fact that the properties of 
SIMONA products as set out on the spec sheet do not relate to 
best-case scenarios but are permanent features. On top of this, 
plastic is more cost-effective than steel and more resistant to cor-
rosion. Today, we not only use PP from SIMONA but also high-per-
formance plastics such as PVDF.

Looking forward, what would you like from SIMONA?
We hope that SIMONA will continue to expand and improve the 
properties of its products. More specifically, for us this means 
continuing to improve their thermal stability and resistance to 
mechanical stress. This will allow us to use SIMONA sheets in 
other applications. Product availability is also very important for 
us. SIMONA closed its warehouse in Italy a few years ago. We 
weren’t too happy about that at first, but in fact we haven’t been 
disadvantaged by it at all. However, we do appreciate the fact that 
SIMONA ITALIA has local customer advisors. It’s very important 
that we have fast response times and direct contact without any 
bureaucratic hurdles.
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